
Selling your home can feel similar to interviewing for that career moment you always wanted, or 
meeting the person you’ll spend the rest of your life with. It’s about first impressions, and those start 
with proper representation. Once a fair price is determined with a comparative market analysis (CMA) 
along with taking in the unique features of a house. You have to figure out how to market the sale of 
your home. Where you are presented with an important question to ask, "How will people know my 
home is for sale?" that's marketing. At RE/MAX Professionals I; we secure satisfaction from our clients, 
by executing on marketing.

The Sale of
your House

A look into the process 

WHAT YOU CAN CONTROL

Price

Take your Real Estate 
agents’ advice on the 
listing price of your 

home.

Conditions

How well does your home 
show? Make sure that your 
home is show ready. It is 
prudent to clean the space 

and keep it well lit.

Access

How easy are you going to 
make it for buyers to see 
your home? They won't buy 

what they can't see.

WHAT YOU CAN'T CONTROL

Market Conditions

Market conditions are in a 
constant state of change. 
Rely on your Realtor® for 
the best price estimate.

Neighbor's Motivation

Your neighbors listings 
can affect you. More 

listings in a specific 
area creates more 

competition. 

Location

Location can add or 
subtract to the value of 
your listing. Access to 

major roadways can support 
listing potential.

https://www.northjerseyhomesonline.com/


By combining both traditional and digital marketing tactics, we can maximize your listings reach and 

impact, reaching potential buyers both online and o�line. Leveraging both traditional and digital 

marketing methods, along with the brand recognition of  RE/MAX Professionals I, we can create a 

comprehensive and impactful marketing strategy that can help you sell your listing quickly and at the 

right price.

Digital Marketing in Real Estate
Digital marketing has become an essential aspect of the real estate industry. With the rise of online 
platforms and the increasing use of digital technology. At RE/MAX Professionals I we recognize the 
importance of implementing digital marketing strategies to promote services and properties.

OUR MARKETING STRATEGY

Digital Marketing 

Search Engine 
Optimization (SEO)

 By using relevant 
keywords and phrases, 
creating high�quality 

content, and optimizing 
our website structure and 
user experience, we can 
increase your listing’s 
visibility and attract 

potential buyers

Social Media 
Marketing

Social media platforms 
such as Facebook, 

Instagram, Twitter, and 
LinkedIn are powerful 

tools for real estate. We 
can reach a larger 

audience creating more 
exposure for your listing.

Virtual Tours and 3D 
Modeling

Virtual tours and 3D 
modeling allow potential 
clients to experience 
properties in a more 

immersive way. Second to 
standing inside of a home, 
providing a virtual model 
for potential buyers where 
they can imagine the flow 

of the home.

TRADITIONAL MARKETING

Yard Sign

Placing a "For Sale" sign 
in front of the property 
can attract attention from 
passersby and neighbors 
who may be interested in 

purchasing.

Open House

Allowing buyers to tour 
the property and get a 
sense of the space and 

features. Open houses are 
often advertised through 
yard signs, print ads, and 

online listings.

MLS Listing

Listing your home across 
multiple listing services, 

creates more exposure 
letting others know that a 
new listing is available 

on the market.
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